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The purpose of this amendment is to provide an updated version (April 18th), Version 3.0 of the List of 
Deliverables.  There have been some further modifications to the spreadsheets, please see narrative 
below. 

There is also a question and answer section to respond to potential bidder’s questions. 

Spreadsheet Information: 

1. The previous spreadsheet had a column at the end (Column 0) which was labelled the “Results” 
column.  This column has been removed. 
 

2. Regarding the bidder’s information to be completed (Column K,L,M) and the bidder’s price 
(Column N), the bidder MUST ensure their price matches the case description. i.e. your price in N 
must be for the units described in K,L,M.  See example below. 
 

3. Line items which are shipped by one Unit of Measure (UOM) but invoiced at a different UOM 
should be clearly demonstrated in your bid.  For example, if you sell ground beef by a case of 2 x 
2.5 kg, but you invoice by the kg, your price should be per kg and your case description shown in 
Column J (Vendor Brand and Case Description).  See the following example: 

 
 
In the example above, the first item is invoiced by kg but sold by the case of 2 x 2.5 kg.  In this example 
and any line items invoiced by UOM which differs from the vendor’s case description (Column J), the first 
example above is the correct method to use to enter your bid. 
 
The second item is sold and invoiced by the CASE.  In this example you show your case size (Column 
K,L,M) and price for the entire case in Column N. 
 
Excel Spreadsheet available for download:  List of Deliverables April 18 v.3 

Questions and Answers: 

Q1.  In the RMSO document it states "An evaluation team composed of representatives of Canada will 
evaluate the offers."  How many people are involved in the evaluation of the offers for each category? 

A1.  There are 2 components to the evaluation of the bids for food and beverage.  The technical 
evaluation and the financial evaluation.  The technical evaluation is completed by the client department 
with a team of end users (the exact number may vary).  The financial component is evaluated by Public 
Services using an electronic evaluation tool in combination with a manual check on selected items.  The 
exact number of resources at Public Services varies according to operational requirements.  
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Q2.  In the Request For a Standing Offer closing May 2/16 in Annex A 16.2 it states; "The invoice must 
reflect the correct standing offer prices in effect at the time of order."  Is there a limit to how far into the 
next month the customers are allowed to order at the end of the current month?  We are being asked to 
submit new prices on the 20th of one month for the next month, so it is necessary to know how much of 
the following months price has to be factored in to the price submitted. 

A2.  There is no formal limit to how far in advance the call ups can be issued.  However, if a bidder is of 
the opinion the call up is too far in advance they may discuss this with the client and if they wish to refuse 
the call up, they may contact the Standing Offer Authority. 

Please direct any questions to the Standing Offer Authority named in the solicitation documents. 

All other terms and conditions remain the same. 


